
 

 

 

 
 

 

 

                            

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

                  Issue Opens: 30th Mar 2022; Issue Closes: 5th Apr 2022 

*Source: RHP 

All you need to know about 

HARIOM PIPE INDUSTRIES LIMITED         

 

Shareholding (%) Pre IPO Post IPO 

Promoter and 
Promoter Group 

99.10% 66.03% 

Public 0.90% 33.97% 

 

IPO Note 

This document summarizes a few key points related to the issue and should not be treated as a comprehensive summary. Investors are requested to refer the Red Herring Prospectus for further details 
regarding the issue, the issuer company and the risk factors before taking any investment decision. Please note that investment in securities is subject to risks including loss of principal amount and past 
performance is not indicative of future performance. Nothing herein constitutes an offer of securities for sale in any jurisdiction where it is unlawful to do so. This document is not intended to be an 
advertisement and does not constitute an invitation or form any part of any issue for sale or solicitation of an offer to subscribe for or purchase any securities and neither this document nor anything 

contained herein shall form the basis for any contract or commitment whatsoever. 

Company Overview:  
Hariom Pipe Industries Limited is an integrated manufacturer of Mild Steel (MS) Pipes, Scaffolding, HR 
Strips, MS Billets, and Sponge Iron. The company uses iron ore to produce Sponge Iron which is then 
processed across various stages to manufacture its final products viz. MS Pipes and Scaffolding 
making its manufacturing process cost-effective. It caters to the southern and western Indian markets 
for its products. its MS Pipes are marketed and sold in these geographies under the brand name 
“Hariom Pipes”. Substantial portion of the Sponge Iron, MS Billets and HR Strips produced by us are 
used for captive consumption in the manufacturing MS Pipes and Scaffolding. The company 
manufacture MS Pipes and Scaffoldings of more than one hundred fifty (150) different specifications 
and cater, directly and indirectly, to customer requirements in various sectors such as housing, 
infrastructure, agriculture, automotive, power, cement, mining, solar power and engineering. 

Post money market cap of ₹ 389.78 crores-at upper price band. 

IIFL Research: E-mail - research@iifl.com 

Company Leadership 

Pramod Kumar 
Kapoor 

Chairman and 
Independent Director 

Rupesh Kumar 
Gupta 

Managing Director 

Amitabh 
Bhattacharya 

CFO 

 

Issue Managers 

BRLMs ITI Capital Limited 

Registrar 
Bigshare Services Private 

Limited 
 

 Share Reservation Net issue (%) 

QIB 30 

NII 35 

Retail 35 

 

Face Value:  

INR 10 
Issue Size: 

INR 130.05 Cr 

Bid Lot & Size: 

98 Equity Shares 

Issue Type: 

100% Book Building 

Price Band: 

INR144– 
153  

 

 



 
 

 

Objects of the Offer  

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

The company has seen significant growth in its revenue from operations from ₹13,359.61 lakhs in 
FY19 to ₹25,413.89 Lakhs in FY21 at a CAGR of 38%. The company’s EBITDA increased from 
₹1,734.85 Lakhs in FY19 to ₹3,496.71 Lakhs in FY21 at a CAGR of 42%, while its profit increased 
from ₹802 Lakhs to ₹ 1,513 lakhs at a CAGR of 37% during the same period. 

 

(₹ in Lakhs) FY19 FY20 FY21 

Revenue from Operations 13,359.61 16,077.69 25,413.89 

EBITDA 1,734.85 2,385.91 3,496.71 

EBITDA Margin (%) 12.95% 14.81% 13.72% 

PAT 802.00 790.83 1,513.20 

EPS (₹) 7.34 5.98 10.64 

ROE 22.22% 16.37% 21.38% 

Debt Equity 1.55 1.41 1.13 

 

Financial Performance 

The issue comprises of Issue of up to 85,00,000 Equity Shares. Out of the proceeds, ₹5,005.03 lakhs 
would be used for funding capital expenditure requirements, ₹4,000 Lakhs would be used for funding 
the working capital requirements while the balance would be used for General corporate purposes.   



 

 

 
 
 

 

Competitive Strengths 

Integrated nature of its operations 
Hariom Pipe Industries Limited uses iron ore to produce Sponge Iron which is then processed 
across various stages to manufacture its final products viz. MS Pipes and Scaffolding making its 
manufacturing process cost-effective. The integrated nature of operations is one of the major 
strengths and differentiators of the Company. All intermediate products required for the 
manufacturing of its final products are produced in-house viz. Sponge Iron, MS Billets and HR 
Strips. The company’s finished product from each of its process acts as an input for the next 
process and provides flexibility in alteration of its product mix as per market demand and supply, 
market price and the available gross margins. Its ability to change the product mix as per market 
demand and supply dynamics gives the flexibility to serve a wider spectrum of customers across 
various sectors. In addition to the seamless and flexible operations, integration of its production 
process provides us a cost advantage over its competitors. 
 

Environment friendly manufacturing process. 
Hariom Pipe Industries Limited consciously preferred and installed the hot charging process of 
manufacturing its products as it significantly reduces the usage of coal and power. The company 
has synchronized its manufacturing processes to ensure smooth transition from one process to the 
other including environmental considerations. The company has installed pollution control 
equipment at its smoke emanating chimney’s that collect the dust particles which are then stored in 
filter bags for disposal. These filter bags are sold to cement and other industries for their operations. 
The company has also planted over 3,000 trees in and around its manufacturing units and installed 
drip irrigation to maintenance of the plantation. 
 

Strategic location of manufacturing Units 
The company’s Unit I is located around seventy (70) kms from Hyderabad in the Mahabubnagar 
District, State of Telangana and close to Jadcherla industrial area. This proximity enables ease of 
logistics, power, water supply and raw materials for its operations in Unit I. Skilled personnel for 
Unit I also come from Hyderabad. Unit II is located at Anantapur District, Andhra Pradesh which is 
around eighteen (18) kms from Bellary, which is one of the hubs in South India for iron ore 
production. The connectivity between Unit I and southern markets provides the benefits of logistics 
considering accessibility and proximity. 
 

Cost advantage in manufacturing its products. 
Hariom Pipe Industries Limited has established a manufacturing process which keeps costs low, 
leading to a competitive price advantage as compared to others in the industry. It has synchronized 
its processes in such a manner that one product follows the other without any break leading to 
costs and time efficiencies. The company has installed multiple operations at a single location i.e. 
Unit I where it manufactures the entire range of its products viz. MS Billets to Mild Steel (MS) Pipes 
and Scaffolding. The hot charging process installed in its Unit I enables the MS Billets produced to 
be directly fed into the rolling mill for producing HR Strips leading to savings in the cost of coal and 
power. Further, by using a crusher, it crushes the slag and extract iron content from the slag which 
is again recycled in furnaces for producing MS Billets. 
 
 



 
 

 

 
 

 
Strategies Going Forward 

Expand its geographical network 
Hariom Pipe Industries Limited is presently serving the markets of Southern and some parts in 
Western India. The company’s distribution channels developed over the years have been critical to 
its growth. It intends to continue developing and nurturing existing markets and creating new 
distribution channels in under and non-penetrated geographies. The company aims to further 
develop its domestic sales networks in those territories where there are lower transportation costs 
having a significant demand of its products, where it can sell at price-points that can effectively 
offset higher transportation costs. 
 

Organic growth by expansion of its manufacturing capacity 
From the Net Proceeds of the Issue, Hariom Pipe Industries Limited shall be deploying funds for 
expansion of its MS Pipe manufacturing capacity by setting up of two (2) additional pipe mills 
adjacent to its existing Unit I. This expansion will increase its capacity from the present 84,000 
MTPA to 1,32,000 MTPA. The company will also be expanding its Furnace Unit capacity which will 
enhance its production capacity to the extent of 1,04,232 MTPA from the existing capacity of 95,832 
MTPA. The company in September 2020 acquired the Sponge Iron manufacturing facility i.e. Unit II 
as a part of its backward integration initiatives. It will continue to explore both backward and forward 
integration initiatives to achieve the goal of becoming an end-to-end and cost-effective 
manufacturer of its products. 
 

Upgrading its existing manufacturing facilities 
The company constantly endeavours to improve its productivity levels by optimum resource 
utilization, improvement in manufacturing process, skill up-gradation of its workers, modernization 
of machineries to achieve better asset turnover. Hariom Pipe Industries Limited will continue to 
further improve its manufacturing processes to identify the areas of bottlenecks and correct them. 
This would help the company in improving efficiency and putting resources to optimal use. The 
company has a team of chemist and engineers who strive to improve the production methodologies 
by conducting experiments and creating innovative prototypes to enhance its manufacturing 
processes. 
 

Expanding its product range to add more value-added products. 
MS Pipes and Scaffoldings are the end products that are manufactured from the conversion of 
Sponge Iron to HR MS Billets and HR Strips. Hariom Pipe Industries Limited provides a range of 
product specifications in MS Pipes and Scaffoldings in terms of thickness, length, quality, 
availability, and customised products. The company intends to further enhance its value proposition 
by manufacturing value added products which have better margins and wider markets. Certain 
value-added products require a certain modifications and extensions to its existing lines which are 
in the development phase. Some value additions to its existing products include the following:  

 Rust Free MS Pipe: These are anti rust oil coated MS Pipes which prevent rusting of 
MS Pipes.  

 End Facing of MS Pipe: This process provides a softer finish to the MS Pipe thereby 
avoiding injuries due sharp edges. 

 Packaging: The company uses packing strips/tapes for packing its MS Pipes to enable 
easy movement from one place to another. 
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Recommendation & Valuation 

 
At the upper price band of ₹153, Hariom Pipe Industries Limited is demanding a 
PE multiple of ~14.38X based on FY21 earnings, while the company’s price to 

sales ratio is at 1.53X of FY21 revenue. The industry average PE multiple is 57.30X 
of FY22. Considering the attractive valuation, competitive pricing, plans of 

expanding geographical network, upgrading existing facilities and expanding 
product range to add more value-added products, we recommend Subscribe to 

the issue with a long-term perspective. 

Increasing operational efficiency 
Hariom Pipe Industries Limited continue to invest in increasing its operational efficiency 
throughout the organization. The company is addressing to increase its operational output 
through continuous process improvement, QC / QA activities, customer service, consistent 
quality and technology development. Alignment of its people to ‘process improvement’ through 
change management and upgrading of skills as required for customer satisfaction is a 
continuous activity. Awareness of this quality commitment is widespread amongst its employees. 
 

 
 

Pramod Kumar Kapoor (Chairman and Independent Director):  
He holds a Bachelor’s degree in Textile Technology from Birendra Narayan Chakrabarty 
University, Kurukshetra. He has more than 17 years of experience in textile industry. 
 

Rupesh Kumar Gupta (Managing Director):  
He has been the main guiding force behind the growth and business strategy of the company. He 
has more than two decades of experience in steel industry. 
 

Amitabh Bhattacharya (Chief Financial Officer): 
He is having over 14 years of experience in diverse industries including textiles, tyres and 
logistics. He holds bachelors’ degree in commerce from University of Calcutta and master’s 
degree in Computer Application from Indira Gandhi National Open University. He is responsible 
for accounting, capital allocation, financial reporting and banking decisions in the Company. 
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IIFL Securities Limited shall not be in any way responsible for the contents hereof, any omission there from or shall not be liable for any loss whatsoever 
arising from use of this document or otherwise arising in connection therewith, including with respect to forward looking statements, if any. IIFL makes no 
representation/s or warranty/ies, express or implied, as to the contents hereof, accuracy, completeness or reliability of any information compiled herein, and 
hereby disclaims any liability with regard to the same. Neither IIFL Securities Limited nor any of its affiliates, group companies, directors, employees, agents or 
representatives shall be liable for any damages whether direct, indirect, special or consequential including lost revenue or lost profits that may arise from or in 
connection with the use of the information.  You shall verify the veracity of the information on your own before using the information provided in the document. 
Investors are requested to review the prospectus carefully and obtain expert professional advice.  IIFL Group | IIFL Securities Ltd (CIN No.: 
U99999MH1996PLC132983) IIFL House, Sun Infotech Park, Road No. 16V, Plot No. B-23, MIDC, Thane Industrial Area, Wagle Estate, Thane - 400604. Tel.: 
(91-22) 2580 6650 *Customer Service: 40071000 *Stock Broker SEBI Regn: INZ000164132 *NSE: 10975 *BSE: 0179 *MCX:55995 *NCDEX:378 *Depository: 
INDP185 2016 *MF Distributor ARN: 47791, *PMS SEBI Regn.: INP000002213, *Investment Adviser SEBI Regn. : INA000000623, *Research Analyst SEBI 
Regn:- INH000000248 | Kindly refer to www.indiainfoline.com for detailed disclaimer and risk factors.  
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For Research related queries, write at research@iifl.com 
  
For Sales and Account related information, write to customer care: cs@iifl.com or call on 91-22 4007 1000 

 

RISKS 

 

 Top 10 customers represented 60.74% of its revenue from operation for FY21. The loss of one or 
more of these significant or key customers or a reduction in the amount of business that it obtains 
from them could have an adverse effect on its business. 

 The demand and pricing in the steel and steel products industry is volatile and is sensitive to the 
cyclical nature of the industries it serves. A decrease in steel prices may have a material adverse 
effect on its business  

 Company had negative cash flows in recent Fiscals. Sustained negative cash flow could adversely 
impact its business. 

 Disruption of third-party mining operations could adversely impact its ability to obtain raw materials 
at reasonable prices and may have a significant adverse impact on its business.  

 Its operations are subject to environmental and workers’ health and safety laws and regulations. 
The company may have to incur material costs to comply with these regulations or suffer material 
liabilities or damages in the event of an incidence or non-compliance of environmental laws and 
regulations which may have a material adverse effect on its business 

 Failure to accurately forecast and manage inventory could result in an unexpected shortfall and/ or 
surplus of products, which could harm its business.  
* For complete list of risk factors kindly refer to the Red Herring Prospectus. 

http://www.indiainfoline.com/
http://www.indiainfoline.com/
mailto:research@iifl.com
mailto:cs@iifl.com

